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There are many questions on how to build high-converting campaigns and a 
flourishing business. These questions can be generalized into four categories:

of contractors state their 
net pre-tax profit was 
higher than last year.

63% 

of contractors state their 
“cycle time” increased from 
last year.

69% 

A high of 33% of contractors 
state their sold contracts 
were canceled this year.

33% 
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81% of issued leads 
received a complete 
presentation.

56% of leads 
became a sale.

15% of contractors 
indefinitely hold 
on to leads.


